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THE ELEVATOR PITCH

® Lead with what R
you solve, not \o o o/

your title

B Keep it under
30 seconds

B Endwith a
clear ask.
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© SMALL TALK

Warm up before you get to business.

B Use first names
right away

B Ask about them a
before you pitch SSS

B Comment on the
room, not the
weather
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© GIVE & TAKE

Help first, ask later.

GIVE CONNECT g RECEIVE

A N


https://theplannerhup-sketch.github.io/the-planner-hup/

THE 24-HOUR
RULE

Follow up before
they forget you.

Send a friendly |
follow-up message
within 24 hours. '

o Keep it short,
polite and

professional.

>

Q Show your interest
and keep the

conversation going.
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PERSONAL
BRANDING

Be known for one thing.

0 Have one clear
story about yourself.

Keep your online
profile consistent.

Show your work,
don't just describe it.

¢¢ People remember specifics,

not titles. ”?
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( KNOW, LIKE, TRUST

Relationships are built in stages.

B KNOW B LIKE
Be visible and Find common Be consistent,
Introduce ground and reliable, and
yourself. add value. follow through.
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Pitch.
Connect.
Follow Up.
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